Durham Region

Home Buyer's Guide

An overview of the buying process and
all the people you will need along the
way.
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Congratulations on taking the first step in buying a new home! Right
now you may feel a bit overwhelmed as you navigate through the
process of buying a new home. I understand and am here to help you!
From first time homebuyers to luxury markets, I am down to earth,
nimble and a local expert. When my name is on a real estate sign, it
means something so much more. It represents a promise of trust,
integrity, stability, longevity and the highest standards of work.
A promise which I don't take lightly. As a client, you will see firsthand how these values are reflected in every aspect of the real estate
business and transaction.
This Home Buyer's Guide is a complete resource for your home buying
journey but if you need more assistance or have questions, I am
always here to help you!
Thank you for choosing this Buyer's Guide to help jump start your
home buying journey. I hope to meet you soon!

Joanne Leigh

WWW.FindYourHomeSite.com
homelistings@rogers.com
(416) 992-6552
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STEP 1 - CHOOSING A REALTOR

WHAT DOES AN AGENT DO FOR YOU?
CHOOSING A REAL ESTATE AGENT YOU TRUST IS AN IMPORTANT STEP IN THE HOME BUYING
PROCESS. WHEN HIRING A REAL ESTATE PRO, DON’T BE AFRAID TO ASK QUESTIONS TO MAKE SURE
THAT THEY ARE A GOOD FIT FOR YOU! SO WHAT DOES A REAL ESTATE AGENT DO? HERE ARE JUST A
FEW OF THE MANY TASKS WE TAKE ON:

IF REPRESENTING BUYER

IF REPRESENTING SELLER

• Discuss Home Buyer Goals

• Prepare listing presentation for seller

• Help buyer find lender for pre-approval

• Research seller property tax info

• Keep in touch with lender
• Set up search for client
• Schedule showings
• Protect buyer's best interest
• Provide local info on areas &
neighbourhoods
• Make offer to purchase for buyer
• Negotiate on buyer's behalf
• Negotiate repairs
• Handle contract paperwork
• Schedule & be present for inspections
• Coordinate with lender & closing attorney
• Schedule closing
• Keep track of repairs completed
• Explain home warranty options
• Schedule & perform final walk through
• Review closing disclosure
• Get keys to buyers

• Prepare CMA's to help determine value
• Determine average days on market
• Discuss seller's goals
• Provide overview of local market conditions
• Create listing agreements
• Discuss property inclusions
• Obtain current mortgage loan info
• Explain marketing options
• Get professional photos & video of property
• Consult on ways to improve property
• Write detailed description
• Add property to MLS
• Coordinate showings
• Continually market home
• Review offer with seller
• Negotiate contracts
• Coordinate inspection & appraisals

REAL ESTATE AGENT VS. REALTOR
People often use the terms REALTOR® and real estate agent interchangeably. While both have
taken classes & received a license to help others buy, sell or invest in real estate, there are
some key differences between the two.
All REALTORS® are also real estate agents but not all real estate agents are REALTORS®
In order to become a member, agents agree to adhere to RECO’s code of ethics and
standards of practice.

Working with Joanne Leigh
HomeServices
Purchasing a property is one of the most
important decisions that s person make in their
life. With Joanne Leigh, I've created a simple, yet
professional process to make your decision as
stress free as possible while finding you the best
property for the best price.

You work with me,
being an expert in
home buying.
I specialize in the
area of Durham
Region and Toronto
as well as types of
properties.
Whether you are
looking to buy a
house or a loft, I have
you covered.

I educate my clients.
Understanding the
market and the buying
process is the easiest
way to make your real
estate experience as
stress-free as possible.
This guide book is a
great place to start.

I'll seal the deal.
When it comes to quick
and professional
negotiations you can
count on me. I am
highly experienced
and trained when it
comes to securing
your property at the
best price.

STEP 2

The Mortgage
Pre-Approval

A pre-approval is the foundation needed to start your property search. Being
pre-approved at the outset strengthens your offer and helps you understand
what you can afford. Most of all, it gives you peace of mind that once you find
a property you love, you will be able to qualify for the financing needed to
purchase it.

In addition to the above reasons, being pre-approved allows you to focus in on
the properties within your budget, and saves valuable time for you and your
Realtor. At any given moment, there are hundreds of properties available for
sale. Without a tight focus, you may miss out on something special.
Don't have a mortgage broker? No problem. Joanne Leigh has maintained a
trusted relationship with some expert ones for a number of years.

LENDING
BASICS

DO's & DON'Ts

During the home buying process there are a few VERY important rules you need to make sure to
follow to make sure that the mortgage process move along smoothly. Not paying attention to these
details could result in additional delays, or put your home purchasing power at risk.

DON'T

DO

DON'T

Submit all
requested
documents within
48 hours of
request.

Transfer credit card
balances between
accounts.

DO

DON'T

DO

Pay all of your bills
and loan payments
on time.

Make a major
purchase of any
kind. (This includes
furniture &
appliances.)

Schedule appraisal
for the earliest
possible date when
contacted by the
appraiser.

DON'T

DO

DON'T

Allow anyone else
to pull your credit.

Co-sign for
financing for
anyone else.

Call your loan
officer with any
questions. We want
you to be informed
every step of the
loan process.

Quit or change
your employment.

STEP 3
FINDING
YOUR HOME

WHAT'S
YOUR
DREAM
HOME?

Once you get your pre-approval letter, it’s time to focus on
what you need & want in your ideal home. No home is perfect
& ultimately, you’ll need to add your own personal touch
once you move in. But having some guidelines on your ideal
home will help save you time & frustration in your search. It
also helps your real estate professional know what to keep
their eye out for!

LOCATION

Where do you want to live? Be sure to note
if you need to be within a certain school
district and factor in our commute to work.

STYLE

Historic home or new construction? One
floor living or multi-level estate. Figure out
what style of home you love.

SIZE

What size home is comfortable for you?

LIVING
SPACE

Do you like open concept living or small,
separate rooms?

BEDROOMS

How many bedrooms do you need? Make
sure to factor in other potential uses like
guest room, office or playroom.

OUTDOORS

Do you want lots of land or easy,
maintenance free living?

UNIQUE
NEEDS

Every family is different and has unique
needs. Be sure to factor yours in when
putting together your 'wish list'.

STEP 3

Take your pick!
Deciding on a neighbourhood is a crucial step in find
the perfect property. Each community has it's own
charm. When choosing a location to settle into,
it's important to decide what features are most
important to you.
Use the checklist below to prioritize the features that
are most important to you in a neighbourhood. Once
you have completed the checklist, share it with your
Realtor in order to get feedback on the best
neighbourhoods for you.
WHAT'S MOST IMPORTANT TO YOU?
FAMILY COMMUNITY

RESTAURANTS

PUBLIC TRANSIT

SHOPPING

COMMUTING

HITHGWAY ACCESS

SCHOOLS

SAFETY

GYMNS/ACTIVITIES

QUICK TIP

Are you a first
time buyer?

There are numerous benefits to being a first time
home buyer. For example, Ontario purchasers are
eligible to receive the HBTC (Home Buyer's Tax
Benefit) from the government to assist with costs
such as lawyer fees, inspections and land transfer
taxes. A list of additional advantages are listed here:

thee HBP (first Time Home Buyers RRSP Plan) allows for purchasers to
withdraw a maximum of $35,000 from their RRSP's to buy or build their first
home. The amount withdrawn must be repaid within 15 years.
The land Transfer Tax Credit applies to both municipal and provincial taxes.
The Ontario credit offers a refund up to a maximum of $4000 and the Toronto
credit covers up to $4,725 or the equivalent of the total municipal tax on a
$400000 property
the HBTC (Home Buyer's Tax Benefit) is a Government of Canada tax credit
that you apply for with your income taxes. Any first time home buyer is
eligible for a tax credit up to $750.

QUICK TIP

Are you a first
time buyer?
In Canada the minimum down payment amount is 5%. Purchasers who
put less than 20% down are required to obtain high ratio mortgage
insurance from an organization like CMHC. This insurance is an
additional cost that is added to your mortgage and is calculated as a
percentage of the loan. Your mortgage broker can answer any questions
on this subject.
Note: If two people are purchasing a property together and both are first time
home buyers, ensure to ask your lawyer or mortgage broker how to avoid
losing both first time home buyer's eligibility. If only on person is a first time
home buyer, ask how you can still be eligible for the first time home buyer
exemptions.

QUICK TIP

Owning a Condo
THINGS TO CONSIDER:
Maintenance Fees:
These are costs that cover the cleaning, repair and upkeep of a building
as well as amenities such as a concierge and exercise room. Lots of
amenities might seem nice, but if you aren't going to use them you may
want to to avoid buildings with too many.
Amenities:
Now that you know that they will cost you, make a list of the most
important ones to you.
Parking: Most smaller properties won't include a parking space, and find
more than one spot for larger properties can be quite difficult. Ask your
Realtor to look into availability and cost of rentals in building you like if
you are in need of an extra space.
The Developer:
Not all buildings are created equal. Choosing a property built by a
reputable developer can save you headaches wit issues down the road.
In addition, "trendy" buildings tent to build up a following and are easier
to sell in the future.
Building Size:
Boutique buildings tend to have less competition in the resale market
which makes them easier to sell. conversely, larger buildings can have
more amenities at a lower cost as they are shared among more units.

QUICK TIP

Owning a Hoouse
THINGS TO CONSIDER:
Note: A home inspection is a valuable tool and will cover many of the
items below.
Wiring/Electricity:
Many older homes were built with “knob and tube” wiring and
require fuses. These homes are more difficult to insure, and it can be
quite costly to replace/modernize the entire home’s wiring.
Age of Roof: Roofs can last for decades, but eventually the elements
take their toll. Replacing a roof can cost tens of thousands of dollars,
and a leaky roof is no fun for a homeowner.
Age of Windows:
Windows provide important insulation from the outside world.
Inefficient windows can cause leaks and huge increases in energy
bills. Replacing them can be expensive.
Plumbing:
Houses built in 60’s and earlier were often built with steel pipes
which clog and corrode causing many issues. Make sure to ask if the
entire home’s plumbing has been modernized and not just a few
pipes.

QUICK TIP

Buying a PreConstruction Property
THINGS TO CONSIDER:
Developer’s Fees:
These are fees that are in addition to your standard closing costs, which
are charged on new development projects due to the time that elapses
between signing of the Agreement of Purchase and Sale and final
closing. They include things like school levies, increases in the cost of
hydro, gas, and water connection. It is important for a buyer to request
for these costs to be capped at a reasonable amount.
HST Rebate:
Unlike purchasing an existing home, the purchaser of a new
construction property may have to pay HST on closing. If the property
is your principle residence, you will qualify for the HST rebate on the
spot and will not have to pay HST. However, If the property is an
investment you may have to pay the HST on closing and can then apply
for the rebate once you meet the qualifying criteria.
Occupancy:
Once a new building has progressed to a certain point in construction
the developer will require you to “occupy” the property. This is where
construction has not completely finished, but your property is livable.
At this point you do not yet own the unit and will have to pay
occupancy fees until the project is completed and registered with the
city.

QUICK TIP
Buying a PreConstruction Property
THINGS TO CONSIDER:
Assignment:
When you purchase pre-construction, you are essentially buying the rights
and responsibilities to a particular unit within the project. Title transfer does
not take place until the building has been constructed and registered with
the city. An assignment is when you sell your contract to someone prior to
final closing. The person(s) purchasing your assignment are buying all rights
and responsibilities of that contract. Buyers should ensure from day one that
your deal allows you the ability to assign.
Cooling Off Period:
A purchaser of a new construction property has 10 days to cancel the deal
without penalty and will receive their full deposit back.

STEP 4

Cost to Consider
The down payment and mortgage are not the only costs to consider when
buying a property. There are a few required costs which are listed below,
and some that you may take on after moving in. Please use the list below
to calculate your total required costs, as well as wish list costs. Visit
coststoconsider.com to calculate mortgage and land transfer tax.

Initial Costs

Ongoing Costs

Down payment: Land
Transfer Tax:
Lawyer’s Fees:

Mortgage Payment:
Maintenance Fees (condo):
Hydro + Water: Gas:

Wish List Costs
Painting:
Closets:
Window Coverings: Flooring:
Bathrooms:
Kitchen:
Lighting:
Furniture:
Major Upgrades (Roof, Windows Etc.):

STEP 4

Buyer's
Questionnaire
Ahe down payment and mortgage are not the only costs to consider when
buying a property. There are a few required costs which are listed below,
and some that you may take on after moving in. Please use the list below
to calculate your total required costs, as well as wish list costs. Visit
coststoconsider.com to calculate mortgage and land transfer tax.
Price range:
Move in date:
Interested in renovating?

Should the home be in a
particular school district?
If so, please state:

Neighbourhood(s):

Describe your lifestyle:

House Features:
__ detached
__ semi detached
__ row home
__ pool
__ basement
apartment
__ finished basement
__ garage
__ central AC
____ storeys
____ parking
____ lot width
____ # of bedrooms
____ # of bathrooms
____ min sqft

H ME SEARCH

In 2017 the National Association of REALTORS® published a report and
found that 95% of home buyers use online websites at some point during
their search. Using an online search can be convenient and fun but it can
also be unreliable at times as websites are not updated in real time. Make
sure to use a real estate agent in conjunction with your online search to
get the broadest variety of properties at your fingertips.

Others ways to find your home
OPEN
HOUSES
Open houses are a great way to
check out neighbourhoods & see
what your money gets you in that
area.
Just make sure to let the agent
hosting the open house know that
you are already working with an
agent & be sure to call your
REALTOR® if you decide it’s the
home for you!

YOUR
AGENT

Your REALTOR® does a lot of
searching for you.
They do caravans (where they tour
agent-only neighbourhood open
houses), monitor your search
activity to help narrow down your
search so you are shown the right
homes, and they preview homes
often so they can tell you if
something may fit your needs!

POCKET
LISTINGS
Frustrated because it seems like the
homes that are “new” on Zillow are
already Under Contract as soon as
they are listed? Chances are the home
was marketed under the radar or, if in
a hot market, already had interested
buyers before it officially came on the
market!
How do you know about these top
secret homes? You guessed it! Your
agent should have the scoop!

QUICK TIP

Never miss a
listing again!
We connect you with access to the latest listings in real time,
so you never miss out on the good ones (our website updates
faster than Realtor.ca!). Our listing alerts feature lets you
select the criteria that are important to you, and will e-mail
you as soon as new properties become available.
Visit my website to sign up today!

HOME SEARCH NOTES

STEP 6
MAKING
AN OFFER

MAKING AN OFFER
i love it. i really, really love it.

Once you've found a home you love, it's time
for the real work to begin! We'll start by
putting together an offer. We'll go over this in
detail because your offer states the exact
terms and conditions of the purchase. If the
seller accepts your offer & signs, then this
contract will become legally binding.
In addition to the offer, you will submit your
pre-approval letter from your lender.

Lastly, you will submit Earnest Money. This
deposit is used to show "good faith" and to
help guarantee to the homeowner that your
intention is to purchase the property. The
amount of earnest money is typically 1%-3% of
the purchase price. Once the offer is accepted,
the earnest money is deposited into an
escrow account (either by brokerage or
attorney). Your earnest money deposit is
applied as a credit toward the purchase price
of the home during closing. You will not be at
risk of losing your earnest money as long as
you do not default on the agreed upon
contract.
In many cases, the seller will not agree to the
initial terms in the offer contract. In that case,
the seller will likely counter-offer. A counter
offer can include modifications on things such
as purchase price, closing date, etc. Be
prepared to go back and forth on the
negotiations before both parties agree to the
terms. In a hot market, you may also find
yourself competing with other offers.

CONTINGENCIES & BUYING POWER
As a general rule, the less contingencies in
your offer, the more attractive your offer will
be to the seller.

You will be in a better negotiating position if:
You're an all cash buyer or if you have a
pre-approval letter from your lender.
You don't have to sell your current home
before you can afford to buy
You can offer a significant earnest money
deposit
Your offer is not loaded with multiple
contingencies

8to

12

THE AVERAGE
NUMBER OF HOMES
A BUYER SEES
BEFORE PUTT IN AN
OFFER.

UNDER
CONTRACT

CONGRATULATIONS!
YOUR OFFER WAS ACCEPTED
Yay! It's almost time to celebrate! Once you and
the seller reach an agreement, you are under
contract. But it's not time to relax just yet - there
is still quite a bit to do!

APPLY FOR YOUR LOAN

Even though you have a pre-approval from your
lender, you still need to apply for your loan. Your
agent will send over a ratified contract to your
lender so that they can get started processing
your application. Your lender will keep in touch
with you to make sure they have everything
they need to get your loan approved.

ORDER TITLE WORK

In your contract you specified an attorney that
you would use for your closing. Your agent will
send the ratified contract to your attorney so
that they can begin your title work & schedule
your closing.

INSPECTION

As the buyer, you have the right to hire an
inspector to take a look at the home. A home
inspection is a visual examination of the home..
After the inspection, you will receive a written
report of the findings in the home.
You will review the report with your agent &
home inspector. From there, you can choose
what items you would like to ask the seller to fix
or alternatively, if there are big problems found,
you may choose not to purchase the home. In
your contract there is a specified number of
days you have to walk away from the home
without penalties.

Appraisal
The appraisal is ordered by your lender. In order
to get your loan approved the home must
appraise at least for the amount that you are
paying for the property. The appraisal is based
off of the condition of the home and what other
homes in the area have recently sold for.

STEP 8
THE
CLOSING

THE WEEK OF

The week of the closing we want to hear one thing from your lender. The
magic words are "Clear to close!". This means that the mortgage
underwriter has reviewed and approved all documentation required to fund
the loan. All that remains is the actual closing process.

3-4 DAYS BEFORE CLOSING

No later than 3 days before your scheduled closing date, the lender will give
you a Closing Disclosure. This provides the final details about the mortgage
loan. It includes the loan terms, your projected monthly payments, how
much you will pay in fees and other costs to get your mortgage (such as
closing costs). This 3 day window gives you time to review your terms and
ask your lender any questions before you go to the closing table.

THE DAY BEFORE/MORNING OF

The day before of the morning of the closing we will schedule a final walk
through. This is your chance to take one final look before legally taking
ownership of the property. During this walkthrough you want to make sure
that everything that was in the contract to convey was left behind and that
there is no new damage to the property.

THE CLOSING

Make sure to arrive to your closing on time and bring 2 forms of I.D. with
you. In addition, you should be provided with the amount of money you
need to bring to closing. In most cases, you will wire the money the day
before if the amount exceeds $5.000 or bring a certified check for funds
less than $5.000.

GET READY TO SIGN, SIGN, SIGN

Your closing attorney will go through all of the paperwork you need & make
sure you sign every place you need to but be ready - it's going ot the A LOT
of paperwork! Make sure to schedule at least an hour to get through
everything you need.
After you sign all of the documents, the lender will release the funds to the
attorney (so that the attorney can pay the seller). Once funds are released...
the keys are passe off to you! And you, my friend, are an official HOME
OWNER!

MOVING DAY SURVIVAL KIT
2 weeks prior to moving day begin packing your moving day survival kit. Here are
some important items you may want to include within your kit.

ASPIRIN
COFFE, COFFEE MAKER, FILTERS
PAPER CUPS, PLATES, NAPKINS,
UTENSILS
TOILET PAPER
FLASHLIGHTS
PHONE CHARGERS
TOWELS
ALARM CLOCK
BOTTLED WATER, DRINKS & SNACKS
PEN & NOTEBOOK
SCISSORS, BOX CUTTER, DUCT TAPE
TRASH BAGS & DRAWER LINERS

Change of Address Checklist
UTILITIES
Gas
Electric
Water
TV
Internet
Phone
Cell Phone

FINANCIAL
Banks/Credit Unions
Credit Cards
Loan Agencies
Financial Aid
Investment Agencies
Car Insurance
Home Insurance
Employers

GOVERNMENT
DMV
CRA
Social Insurance
Voter Registration
Post Office
OHIP

MEMBERSHIP
AAA
Retail Clubs
Church
Magazines
School
Gym

MEDICAL
Health Insurance
Doctors
Dentists
Pharmacy
Eyecare
Vet

MISCELLANEOUS
Amazon
Family & Friends
Subscriptions

Durham Region
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testimonials

CYNTHIA & SOPHIE

LOVE WHERE
YOU LIVE

sweetHOME

HOME

READY TO BUY?
Why hire you?
Patient

Negotiating skills

Joanne Leigh is the greatest rea estate
agent. No pressure & she work's hard
for you. I have dealt with a lot of
agents and she is the best. I
recommend her 100% and I put me
name on it. She will not sell a house
to you if it is not to your satisfaction.
She know the areas and keeps in mind
your need for home, schools, stores,
etc and safe community. She is an
expert and is the one that helped me
to secure this house.

Over 16 Year
Experience
Neibourhood
Knowledge

Joanne Leigh

Royal Heritage Realty ltd

Office: (905) 831-2222
Cell: (416) 992-6552
@joanneleighrealtor

Given excellent service! Moving from
England to Canada would have been a
nightmare without Joanne leigh, as we
has absolutely no understanding of
the Canadian housing market and
process. Joanne also went out of her
way to supply us with lots of extra
extremely useful information with
regard to the areas and in particular
the school district we were interested
in.
Michael O'Donnell

Why hire you?

Marketing
Expertice

Mr & Mrs Davidson

Area Knowledge

READY TO SELL?

Negotiating
Skills

Want to express our thanks to you for
assisting us in our first purchase. We
appreciated your patience and the
effort you put into making this
transaction a reality

1029 Brock Rd, Unit 200
Pickering, ON L1W 3T7

THE ULTIMATE MOVING CHECKLIST

8

weeks out

6

weeks out

4

weeks out

Call moving companies for estimates.
Clear out all unnecessary possessions
Get a floor plan of your new home so that you can plan your furniture layout & decide
which pieces of furniture you want to get rid of vs. keep.
Start a file of moving related papers & receipts.
Locate schools, healthcare pros and hospitals in your new location.
Arrange & transfer school records & medical records.
Host a garage sale and donate unsold items to charity.

Complete a change of address card with the Canada Postal Service & the use the Change of
Address Checklist included in this buyers guide to contact additional businesses.
Secure chosen moving company or reserve rental truck.
Arrange additional help for moving day (child care, pet sitters, etc.)

Schedule disconnect/connection of utility services.
Gather all legal documents into one accessible & safe place. Include vehicle titles,
registration, birth documents, wills, stocks, legal & medical.
Gather all moving supplies such as boxes, packing tape, bubble wrap & markers.

2

weeks out

1

week out

3

days out

0

moving day

Start packing!!! Start with rooms that don't get as much use and seasonal items that aren't
getting any use.
Pack MOVING DAY SURVIVAL KIT.
Clearly label boxes with contents & which room the box belongs in.

Keep packing!!!
Contact locksmith to make appointment to change locks the day of move-in.
Pack suitcase with clothing and other personal toiletries.
Transfer bank account if needed.
Make sure you have adequate supply of food & medicine for pets.
Fill prescriptions.

Panic if you aren't finished packing...just kidding... kind of! Finish it up!
Defrost refrigerators and freezers.
Disconnect all major appliances.
Do final cleaning of your old home.

Have cash on hand for travel expenses.
Do final walk through to make sure everything is loaded.
Make sure you tell movers any special instructions.
Direct movers to ensure boxes are put into the rooms they need to be in.

LIST OF TERMS
Amenities: a shared feature or facility in a condominium building such as the
concierge, pool, gym or rooftop patio.
Amortization: the process of decreasing the principal amount of a loan over a
certain period of time.
Amortization Period: the amount of time it takes to entirely pay off a loan
amount.
Appraisal: the professional valuation of an asset or property.
Bridge Financing: a temporary loan that “bridges” the break between the sale
price of a new home and a home buyer's new mortgage, in the event the buyer's
home has not yet sold.
Chattels: tangible and movable personal property in a home (example:
furniture, window coverings).
Closing Date: the date on which parties consummate the purchase contract and
the property’s ownership is transferred to the buyer.
CMHC: Canada Mortgage and Housing Corporation, whose mandate is to help
Canadians access a variety of housing options.
Commission: the fee charged by a broker or agent for his/her service in
facilitating a real estate transaction.
Common Elements: areas of a property that are required for the existence,
maintenance, and safety of a building or are normally in common use by all
residents.
Conditional Offer: an offer to purchase that is subject to conditions, which may
include financing, sale of the buyer’s property, etc.
Conditions/Clauses: a section or arrangement within a contract that addresses
some specific aspect of the overall agreement between the buyer and seller.
Cooperating Agent: the sales representative on the buying side of a real estate
transaction.
Deposit: an amount paid to the seller toward the mortgage given in advance to
secure the property.

LIST OF TERMS
Disbursements: expenses charged by your lawyer for out-of-pocket expenses that you
would otherwise be required to pay if you handled the transaction yourself.
Essentially a reimbursement to the lawyer because they generally pay these expenses.
Down Payment: an initial payment made in cash or bank draft during the onset of the
purchase of a property.
Fixed vs. Variable Rate Mortgage: a fixed mortgage rate remains constant throughout
the term. With a variable rate mortgage, the rate will change depending on the prime
lending rate set by the Bank of Canada.
Fixtures: physical property that is permanently attached to a property, where the
removal would damage the property. For example, lights, brackets, etc.
Foreclose: a process in which the financier of a mortgage (usually a bank) attempts to
regain property because the borrower has defaulted on payments.
Fully Detached: a free standing residential home that does not share any walls with
other buildings.
GDS: Gross Debt Service, a ratio that describes the percentage of gross annual income
required to cover your payments associated with housing.
High Ratio Mortgage: a mortgage in which a borrower places a down payment of less
than 20% of the property’s purchase price.
Home Inspection: the examination of a property's condition performed by a qualified
home inspector. An inspection can assess the condition of a property and assess any
issue that may affect its value.
Homeowners Insurance: insurance designed to protect a property against damages to
the house itself, or to possessions in the home as well as liability coverage.
Irrevocable Date: the date and time a person receiving an offer has to either accept or
counter offer an agreement
Land Transfer Tax: a government imposed tax paid by the purchaser of a property on
closing. The land transfer tax applies whenever a property is transferred from one
owner to another, and is calculated based on the selling price of the house.

LIST OF TERMS
Legal Fees: an amount paid in compensation for legal services.
Lien: the right to keep possession of property belonging to another person until a debt
owed by that person has been paid.
Mortgage Commitment: a document provided to the seller which states written proof
that a bank is willing to give the buyer a specific advanced sum in the form of a
mortgage loan in order to complete the purchase of a property.
Mortgage Discharge: an administrative expense of closing a loan.
Mortgage Insurance: an insurance policy compensating lenders or investors for losses
in the case of the default of a mortgage loan.
Mortgage Lock In: an agreement between a borrower and a lender allowing the
borrower to lock in the interest rate on a mortgage over a specific time period at the
current market interest rate.
Mortgage Penalty: a clause in a mortgage contract stating that a penalty will be
assessed if the mortgage is prepaid within a certain time period. Usually based on
percentage of the remaining mortgage balance or number of months worth of interest.
Mortgage Pre-Approval: a process in which a potential home buyer fills out a home
mortgage loan application and submits documentation that gets verified to confirm
exactly the type of loan and amount they qualify for.
Occupancy Fee: an interim fee that is paid to the developer that gives a person the
right to occupy the the unit prior to closing, and is not applied to the purchase price.
Newly constructed buildings are often in the occupancy phase for the first 6-12
months as the building is being finished.
Open vs. Closed Mortgage: Closed Mortgages provide the ability to save on interest
costs and pay your mortgage off faster. You will pay a mortgage penalty if you wish to
renegotiate your interest rate or prepay more than your mortgage allows.
Open Mortgages are generally a higher rate due to their flexibility - they can be repaid
partially or fully at any time without prepayment charges and can be converted to any
other term at any time.
Possession Date: the date on which the purchaser is entitled to possession of the
property.
Prepayment Privilege: the right given to a debt holder to pay all or part of their debt
prior to its maturity, usually without risk of penalty.

LIST OF TERMS
Semi Detached: a residential house with two units sharing a common wall.
Right of First Refusal: a contractual right granted by an owner of property. The owner
gives the holder of the right an opportunity to enter into a transaction with the owner
according to specified terms, before the owner may enter into that transaction with a
third party.
Selling Agent: a sales agent who exclusively represents the seller of a property in a
real estate transaction.
Sign Back/Counter Offer: an offer that is made in response to a previous offer by the
other party. Making a counter offer automatically rejects the first offer, and requires
an acceptance under the terms of the counter offer in order to finalize the contract.
Status Certificate: a document that provides information directly from the
condominium corporation, such as as arrears or increases in common expenses or any
claims against the corporation.
Title: a bundle of rights in a piece of property in which a party may own either a legal
or equitable interest.
Title Insurance: a policy that protects the homeowner against challenges to the
ownership of your home or from problems related to the property’s title.
Title Search: an investigation into public records that determine and confirm a
property's legal ownership, and find out what claims are on the property. For example,
any outstanding loans or property taxes.
Townhouse: a traditional row house sharing one or more interior walls with another
house.
Trust Account: an account in which a bank or trust company holds funds for specific
purposes. For example, property taxes and/or insurance premiums associated with a
mortgaged property.
Waiver: the voluntary action of a party that removes their right or particular ability in
an agreement.
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